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Patient finance has always been vital to Smmmile’s business.
As an ambitious growing dental group, enabling patients to spread
the cost of treatment is essential to both access and growth.

But as expansion plans accelerated, the complexity of the business increased, and it became
clear that finance needed to be more than just available - it needed to be actively optimised.

While Smmmile had patient finance in place from the beginning, Kath and her team recognised
the value of working with a strategic partner who could provide insight, guidance and ongoing
support as the business evolved. Medenta's insight led approach transformed how finance was
reviewed, refined and embedded across the group.

Today, through regular strategic reviews, training support and practical commercial advice,
Medenta is a trusted partner who helps Smmmile identify opportunities, make targeted
changes and ensure patient finance continuously and confidently supports both patient needs
and ambitious growth plans.
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Medenta doesn't just provide patient finance

— they help us to understand how to use its full
potential to support our growth plans.

Kath White, Group Director, Smmmile

Where required by law, loans will be regulated by the Financial Conduct Authority and the Consumer Credit Act 1974.

Medenta Finance Limited, authorised and regulated by the Financial Conduct Authority No: 715523. Registered in Scotland, No: SC276679. Registered address: 50 Lothian Road, Festival Square,
Edinburgh, EH3 9W]. Tel: 01691 684175. Medenta act as a credit broker, not a lender and will introduce practices to V12 Retail Finance Limited for which Medenta will receive an introduction
commission from Secure Trust Bank plc, V12 Retail Finance Limited's parent company.

V12 Retail Finance Limited is authorised and regulated by the Financial Conduct Authority. Registration number: 679653. Registered office: Yorke House, Arleston Way, Solihull, B90 4LH.
Correspondence address: 25-26 Neptune Court, Vanguard Way, Cardiff CF24 5P). V12 Retail Finance Limited act as a credit broker, not a lender, and only offers credit products from Secure Trust
Bank PLC. Secure Trust Bank PLC trading as V12 Retail Finance are authorised by the Prudential Regulation Authority and regulated by the Financial Conduct Authority and the Prudential Regulation
Authority. Registration number: 204550. Registered office: Yorke House, Arleston Way, Solihull, B90 4LH.

Calls are recorded for training and compliance purposes.

Written quotations are available on request. Credit is subject to status.

medenta

putting finance into practice



